
©2016 EMI Network • 800-999-1950 • eminetwork.com 

P romo t i o n

A data center company planning 
to go public came to KEO 
Marketing to boost its brand, 

drive better lead generation and increase 
sales. Four months later, that company 
got $6 more than expected per share in 
its initial public offering—netting nearly 
$30 million beyond goal.

That’s the kind of value KEO 
Marketing’s team of 19 expert 
professionals delivers to clients routinely.

“We are truly passionate about B2B 
marketing, and our company is second 
to none in lead generation,” says KEO 
Marketing’s CEO and president, Sheila 
Kloefkorn. “We specialize in B2B inbound 
marketing, and we have the industry 
knowledge and experience to generate 
increases in leads month after month. We 
have clients who have been with us for five, 
six and 10 years because we deliver better 
results every month for long periods of time.”

KEO Marketing works primarily 
with firms in the technology, financial 
services and healthcare verticals. A 
boutique agency, KEO Marketing serves 
only a limited number of clients at any 
given time, ensuring KEO Marketing 
“hits it out of the park,” Kloefkorn says.

Before onboarding a client, KEO 
Marketing provides a 30-to-50-page 
marketing audit—something for which 
most other agencies charge $2,000-
$5,000. That audit creates a roadmap for 
the firm to use to be successful, even if it 
opts not to work with KEO Marketing. 

That’s only the beginning of KEO 
Marketing’s high-touch service. The agency 
meets with each client every other week, if 
not weekly, to assess progress and plan for 
continued improvement. “Your prospects 
are looking for what you have to offer. The 
key is for you to be found where they are 
looking online. Why is that important? 
Because 70 percent of B2B leads come 

from inbound marketing,” Kloefkorn says, 
citing research firm SiriusDecisions.

KEO Marketing’s focus on inbound 
marketing keeps clients on terra firma 
in the “quicksand landscape” of digital 
marketing, including strategy, search engine 
optimization, paid search, social media, 
content marketing, advertising, analytics, 
and mobile, social and local marketing.

“We love generating better and 
better results for clients all the time,” 
Kloefkorn says. “Digital marketing 
changes and becomes more complicated 
every day. It is often difficult for a firm’s 
in-house marketer to be an expert in all 
aspects of marketing. That’s where we 
come in to support and be an extension 
of the client’s team.”

Kloefkorn has amassed seemingly 
countless awards and accolades throughout 
her career, but she takes the most pride 
in the results she gets for her clients. She 
recalls a 70-year-old business owner who 
had decided to sell his company. Within 

Recent Awards and Accolades

KEO MARKETING

• Top 10 Social Media and Top Web 
Design Firms, Phoenix Business 
Journal, 2013-2016

• Top 25 Interactive Marketing Firms, 
Phoenix Business Journal, 2013-2015

• American Business Awards 
Stevie Award for online marketing 
campaign of the year, 2015

• Business Marketing Association 
International B2 Awards in multiple 
categories, 2013-2015

• American Marketing Association 
Spectrum Award for search engine 
optimization, 2015

• American Marketing Association 
People’s Choice award for website 
redevelopment services, 2015

CEO and President Sheila Kloefkorn

• One of 15 Arizonans to Watch, 
Arizona Republic, 2015

• Top 10 Businessperson of the Year, 
Phoenix Business Journal, 2014

• Top 25 Dynamic Women in Business, 
Phoenix Business Journal, 2014

• American Business Awards, 
International Stevie Award for Women 
in Business (Advertising, Marketing 
and Public Relations), 2014
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nine months of the sale, KEO Marketing 
had increased the business’ s leads and  
sales so dramatically, the owner made   
$20 million more on the sale than he 
originally expected.

“They went from a $15 million 
company to a $35 million company in 
nine months,” Kloefkorn says. “He was 
able to take care of his family and his 
trusted employees. At KEO Marketing, 
we focus on what really matters to our 
clients. The process is very personal 
to us. As a result, the client’s success is 
the only way for us to be successful. We 
delight in making that happen.”
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